Integrated Home & Auto Quote with Life Questions
This script helps blend life-relevant questions into a standard home and auto quoting process. Use it naturally during your conversation to gather insight into protection needs.
📋 Conversation Flow 
Alright, let’s get started with the basics for your home and auto — then I’ll pull together some options that make the most sense for your household.
Home:
1. Who do you wanted listed on the policy- just you, or a spouse/partner as well? Get a drivers license for both/all adults on policy to keep on file
2. Any kids in the household?
3. Do you all live in the home full-time?
4. Anyone in the household smoke or use tobacco products?
5. Do you have a mortgage for the home and if so how much?
Auto:
1. Who do you wanted listed on the policy- just you, or a spouse/partner as well? Get a drivers license for both/all adults on policy to keep on file
2. Any kids in the household or that will be added as drivers?
3. Do you all live in the home full-time?
4. Anyone have any medical issues we should be aware about? (Get any info they are willing to provide, if they ask just say its so they are aware of epilepsy or something that could affect there driving ability)
5. Do you have a mortgage for the home and if so how much?
💡 Tips on the Conversation
Ask these questions while you’re gathering vehicle, driver, and home details so they feel like part of the process.
Keep your tone casual and conversational — don’t rush into the 'life insurance' conversation, let it evolve.
Use affirming transitions like, 'That makes sense,' or 'Good to know,' to keep the client comfortable.
At the end of the quote review always offer a bundle with life insurance on one adult in household. If they are interested in bundle offer to sit down for life review to try to layer and blend policies or look at policies on other members in household.
📋 Running a quote
· Try to integrate casual questions that can help you run a life insurance quote
· Some of the needed information is people in the household, nicotine/non nicotine, drivers license(age, gender, height weight). Any medical info is helpful!
· Run an estimate price and present to client letting them know they have options (subject to medical underwriting)

This guide helps you naturally introduce life coverage during routine quoting conversations.
